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Peter S. Cooper

Managing Director/CEO of visavant.

An American born and educated New Zealander, Peter has founded and owned a number of
successful businesses in the USA, Middle East and New Zealand. Companies he’s owned
have included manufacturing, import and distribution, a commercial photographic studio,
stage lighting, automotive repairs, an export development consultancy, music publishing and
a direct marketing company. He has also worked in a wide variety of industries in the USA,
New Zealand, the Middle East and Europe.

Peter is currently is the CEO of a number of companies, including three international
business consultancies, the China-focused

, and an investor in the Jordan-based .He is also a successful
real estate investor in New Zealand.

Known for his very unique, outside-the-square approach to marketing, focusing on the
motivational aspects of consumer behaviour, his at-times unusual observations of the
marketplace and resulting marketing strategies have given him the title of

(the ‘Scary Sage’) by many his clients. He’s run successful campaigns for a wide variety of
customers in a vast range of industries. These include, publishers, both Trade and
Consumer, fertiliser manufacturers, Government Departments, caterers, automotive
accessories manufacturers and importers, school supplies companies, horticultural supplies
companies, etc.

Peter is a great believer in focusing on achieving results ahead of concentrating on which
process to use, and says that the results of his work, internationally, has justified his
approach.

As part of developing an understanding of consumer behaviour, Peter spends a lot of time
working with clients to help them understand the cultural aspects of their target market that
might require addressing in their strategic plans, in order to effectively communicate with
their customers. He says this is especially critical when working in international markets.

Participants in his many workshops around the world have given Peter top marks for
providing them with practical, real-world skills and information in an entertaining and often
challenging, interactive environment.

For more information and bookings contact

www.visavant.com



visavant

With over three decades of hands-on international experience in the shipping
industry, Judith brings her unique approach to developing and managing trade
relationships throughout the value chain. Her approach to
business has significantly reduced many of her clients’ logistics costs.

In addition, Judith has spent many years working with people going through grieving
as well as mentoring those who work with at-risk youth, making significant changes in
the lives of others.

Judith has applied the same principles to change management and her

workshop has proven itself to be an effective learning tool for a number of
companies.

For more information and bookings, please contact

www.visavant.com



Sarah Lochead-MacMillan

Consultant/Trainer: Management, Finance, Banking,
Networking & Life Skills Facilitator.

Founder and chief navigator of the innovative $LM Group, Sarah Lochead-
MacMillan was a former senior relationship manager for New Zealand'’s largest bank.
Speaking ‘bank’ is an area she specialises in, working for her clients and taking
ZERO commission from the banks.

Her business helps restore a good relationship if things have gone sour, including
mediation and translation, often saving banking relationships and enabling the
business to survive.

Emigrating from the UK with her husband in 2006 Sarah brings her many years of
hands-on banking experience to the work she does with her clientele in NZ, as well
as offering practical, real-world training to the Banking and Finance industries.

With a Business Mentors New Zealand accreditation, Sarah has helped business
owners understand the power of networks and how to leverage them in a value-add
way.

She has also written a book, called ! ** 1 #which provides the reader
with a comprehensive range of tools to develop a sustainable network.

For more information and bookings, please contact

www.visavant.com



Roberta Budvietas

Consultant/Trainer: Management, Marketing, Sales,
& Life Skills Facilitator.

Passionately committed to developing others to excel, Roberta Budvietas believes in
people and their ability to achieve through faith and effort. She is dedicated to lifelong
learning and brings her wealth of international experience to the team.

With a Bachelor of Business Studies, Massey University and a Certificate in Adult
Education, Auckland University, New Zealand, Roberta has held a number of senior
Marketing and Sales roles roles in a wide range of companies. She also teaches
Business at a local Tertiary institution.

The Canadian born New Zealander specialises in training Management, Planning,
Analysis, Marketing and other area of professional development. She shares her
wealth of experience in opening new businesses and operating remotely from
management in her entertaining and thought-provoking workshops.

For more information and bookings, please contact

www.visavant.com



lan Keightley

Real Estate Specialist, Sales Coach,
Business Mentor & Motivational Speaker

With over 25 years experience as a successful real estate agent & auctioneer, lan
provides an exciting, fun, interactive & informative learning experience for those
involved in sales.

Suitable for both new & experienced real estate sales professionals who want to
move to the next level, lan personally facilitates his exceptionally popular two-day
Real Estate Performance Academy. It's called the Real Estate Performance
Academy because it focus’s on the basics, but even sales champions with over 25
years experience have attended have said that they have gone away with new
directions, skills & motivation.

The courses are limited to 36 participants, & an excellent, 470 page manual is
provided for each one attending the course. It's packed with dialogues & innovative
marketing ideas, & includes a CD-ROM of templates, listing presentation templates &
letters.

The Real Estate Performance Academy has proven popular in both New Zealand &
Australia, & $ % is proud to be able to offer this amazing
course to real estate professionals in other parts of the world.

Other courses lan offers include Database Management for Real Estate
Professionals (using MS Outlook), Listing with Power for those wanting get more
listings, a& his Real Estate Premier Round Table, an exciting networking & coaching
session for top performers.

Those in both Commercial and Residential Real Estate as well as general sales roles
will find participating in one of lan’s workshops a valuable investment.

For more information and bookings, please contact

www.visavant.com



Engr. Bassem Al Dahamin

Director of Dahamin Associates, Consultant/Trainer

A citizen of the Hashemite Kingdom of Jordan, Engr. Bassem Al Dahamin has
considerable international experience in Marketing, Sales and Senior Management.
He holds a B.SC. Degree in Agricultural Economics and Extension and has since
developed his skills in Sales, Marketing, Business Management and Logistics. Being
in a managerial position has given him the chance to meet, understand, work and
deal with people of different nationalities. Moreover, his practical experience saw him
succeed in several industrial and trading projects and at the same time enabled him
to get expertise on managing different types of activities.

As part of his experience, Bassem has developed an in-depth understanding of the
training needs of his subordinates and on how the training will increase their
efficiency and productivity.

Bassem has spent the last spent 18 years as a successful businessman, providing
his customers with a high level of service which, in return, has been able to gain their
trust and loyalty. He strongly believes that knowledge is the key to a better life.

Bassem can provide training in either Arabic or English.

For more information and bookings, please contact

www.visavant.com



Barry Sun is a native of Northeast China who has worked in a number of roles that
have taken him to countries as diverse as Germany, Pakistan, Japan and places in
the South Pacific. He has lived in New Zealand since 2001, managing businesses on
behalf of his Chinese clients as well as teaching his native language to adults at one
of the local high schools.

With Barry joining our team, now offers business and individual
professionals the opportunity to learn to speak and understand Mandarin Chinese.

As a native Chinese speaker, who is also a successful international entrepreneur,
Barry’s $ & "9 provides
you with the tools for effective business in China. The courses are fully customisable
to meet your specific needs and all levels, from absolute beginner through to
advanced speakers can gain skills in a fun and exciting environment. Both classroom
and one-to-one tutoring are available.

Along with Chinese language, $ &

" provides in-depth instruction on Chinese culture, Chinese business
styles and the subtleties of doing business in China successfully. Everything from the
correct way to hand out your business card, through to where business is (
discussed (you may be surprised!) and negotiation styles are all covered.

For more information and bookings, please contact

www.visavant.com



